
What is the sales comparison approach? 

 

The Sales Comparison Approach is used to produce an indication of value by 

comparing the subject property with similar properties that have recently sold, 

called comparable sales, applying appropriate units of comparison, and making 

adjustments to the sale prices of the comparables based on the elements of 

comparison. This approach is most useful when a sufficient number of similar 

properties have been recently sold, or are currently for sale in the subject 

property’s market. 

 


